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SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

FORM 8-K

CURRENT REPORT

PURSUANT TO SECTION 13 OR 15(d) OF THE
SECURITIES AND EXCHANGE ACT OF 1934

Date of report (date of earliest event reported): January 14, 2013

RECON TECHNOLOGY, LTD

(Exact name of registrant as specified in its charter)

Cayman Islands 001-34409 N/A
(State or Other Jurisdiction (Commission (IRS Employer
of Incorporation) File Number) Identification No.)

Room 1902, Building C, King Long International Mansion
No. 9 Fulin Road
Beijing, 100107
People’s Republic of China
(Address of principal executive offices)

Registrant’s telephone number, including area code: 025-52313015

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligations of the registrant
under any of the following provisions:

O  Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)

O Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)

O Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))
O

Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))
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ITEM 8.01 OTHER EVENTS.

On January 14, 2013, the Registrant updated its corporate website to add in a Frequently Asked Questions page. The Company intends
to continue to update this page as appropriate to address matters of interest to shareholders of the company. The Frequently Asked
Questions page maybe found at http://www.recon.cn/en/in_faq.aspx. The first set of questions has been attached hereto as Exhibit 99.1.
Future updates will not be filed with the SEC unless and to the extent required.

ITEM 9.01 FINANCIAL STATEMENTS AND EXHIBITS.

(a) Financial statements of businesses acquired.

Not Applicable.

(b) Pro forma financial information.

Not Applicable.

(c) Shell company transactions.

Not Applicable.

(d) Exhibits.

99.1 Text of initial Frequently Asked Questions page on corporate website
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Pursuant to the requirements of the Securities and Exchange Act of 1934, the Registrant has duly caused this report to be
signed on its behalf by the undersigned thereunto duly authorized.

RECON TECHNOLOGY, LTD

By: /s/ Yin Shenping
Yin Shenping
Chief Executive Officer

Dated: January 14, 2013
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EXHIBIT INDEX

Number Description of Exhibit

99.1 Text of initial Frequently Asked Questions page on corporate website
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Exhibit 99.1

Text of Recon Technology. Ltd Website FA
(http://www.recon.cn/en/in_faq.aspx)

Recon Technology, Ltd has received a number of questions from shareholders and potential investors on both English language and
Chinese language websites. In order to ensure that shareholders have a centralized place to look for these questions and answers to them,
Recon maintains this list of frequently asked questions. Please check back often, as we will update this page periodically to address
questions. We will be unable to answer every question—particularly questions about financial matters and confidential operational
matters—but we will do our best to communicate with investors in this moderated public forum. If you have a question, we encourage
you to click the link above to send it to us.
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QI. Right now, China's oilfield service industry is in an uptick, and net profits of industry leaders, such as Antonoil Oil (HK:03337),
have multiplied, while Recon is still losing money. As to its size and techniques, which level do you think Recon is at now? Does Recon
have its own core competitiveness or proprietary intellectual property and patents? What advantages does Recon have compared to those
leaders? Can Recon earn net profit and keep long-term development and increase market share in its industry?
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Al: We estimate that there are approximately 1,200 private oilfield service companies operating in China. As to scale, Antonoil Oil
and SPT Energy Group are some of the larger private companies. Recon Technology is a smaller tier firm. Some, but not all, of the
services provided by Recon overlap with those provided by other companies. For example, in addition to fracturing services like those
provided by Antonoil Oil, Recon also has many other professional services and products, such as oil field heating furnaces, automation
products, and digital-oil-field construction. Antonoil Oil, by contrast, provides drilling services, while Recon does not. Recon is confident
in its competitiveness in these sectors, which is backed up by four patents and 11 software copyrights. As to competition, we do face
some market pressure, given the number of competitors in our industry, including a number of companies that are larger than we are. In
spite of—or perhaps because of—such competition, our management believes there are many opportunities for growth, because China’s
oilfield service industry is still in the process of developing and consolidating. Because Recon has developed its own product line and has
competitive strengths in different segments, our management is confident about the company’s future. Our long-term business goal is to
be a leading integrator of service and products in China’s oilfield service industry. Our ability to meet this goal will depend on our ability
to continue designing and providing attractive solutions to oilfields at competitive, yet profitable, prices.
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Q2. Recon introduced Baker Hughes’ Frac-Point ™ system by cooperating with them. Why don’t foreign companies cooperate with
Sinopec directly? Is there any unique resource or advantage of Recon?

A2 : EFOERATAEA ~ SRR RER A o PIEDHE A S T TR a0 N A E I E AR B UGS
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A2 : While these practices are subject to change, in our experience, Chinese oil companies have preferred to structure payments after
completion of a project or delivery of products. By contrast, many foreign companies prefer to receive payments prior to delivery of
services and products. This disconnect between buyer and seller has allowed Recon to serve as a professional integrator, purchasing
products in advance from foreign suppliers and receiving payment from oilfields after delivery. This structure, of course, makes working
capital extremely important in our business and explains the reason we view such working capital as the most critical factor in our growth.

Q3 ~ NEDLSFIAIAA T AT EE » W S5 IRE T e S FEMYEEASFIER - HIER PRI TP T - A5AFIEE
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Q3. Cash is short for the company. In view of current market situation, it's hard for the company to raise more money. So how will the
company to finance its growth? Is the company worried about its lack of funds? Is there any plan to fix these issues?

A3 T B AEIREREB ST H B EIUSRERE e L ENRE - WA @I » AE S 5 55 sy T kR
HBTE: » Bl AN AE HATA &F FTE MRy =] -

A3 : Given current market conditions for smaller companies like ours, we believe the best business plan for our company and its
shareholders is to fund our cash needs is through operations. We are, of course, open to growth opportunities we believe would benefit
our company and its shareholders. We have stated in our most recent quarterly report that we believe our current working capital will be
sufficient for our liquidity needs for at least the next twelve months.
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Q4. The company just resolved its delinquent issues, but at current price level, the company's market cap is only millions of USD. Does
management worry about being acquired by larger companies? If management is really positive about the company's future, why not buy
more shares or let the company go private or introduce foreign strategy investors ?

A4 HETEE AT RS AR K ATRE » A EHENAERIRREY - tERRS REEIHIRILTTA

A4: Given the presence of large individual shareholders of the company, management is not currently worried about any hostile takeover
of the company. Management is positive about the company's future prospects as a public company. Management will consider other
opportunities, such as potential investors, as and when they present themselves.
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