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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d)
of the Securities Exchange Act of 1934

Date of Report (Date of earliest event reported): November 9, 2022

Procore Technologies, Inc.

(Exact name of Registrant as Specified in Its Charter)

Delaware 001-40396 73-1636261
(State or Other Jurisdiction (Commission (IRS Employer
of Incorporation) File Number) Identification No.)

6309 Carpinteria Avenue,
Carpinteria, CA 93013
(Address of Principal Executive Offices) (Zip Code)

Registrant’s Telephone Number, Including Area Code: (866) 477-6267

Not Applicable

(Former Name or Former Address, if Changed Since Last Report)

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any
of the following provisions:

O  Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
O  Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
O  Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

O  Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))

Securities registered pursuant to Section 12(b) of the Act:

Trading Name of each exchange
Title of each class Symbol(s) on which registered
Common stock, $0.0001 par value PCOR The New York Stock Exchange

Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933
(§ 230.405 of this chapter) or Rule 12b-2 of the Securities Exchange Act of 1934 (§ 240.12b-2 of this chapter).

Emerging growth company

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for
complying with any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act.
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Item 7.01 Regulation FD Disclosure.

On November 9, 2022, Procore Technologies, Inc. (the “Company”) hosted its inaugural Investor Day, which was held in person and
virtually via live webcast. A copy of the Company’s Investor Day presentation is furnished as Exhibit 99.1. A replay of the webcast will be
available on the Investor Relations page of the Company’s website.

The information in each item of this current report on Form 8-K and the exhibit attached hereto shall not be deemed “filed” for purposes of
Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section,
nor shall it be deemed incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act,
regardless of any general incorporation language in such filing.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits.

The exhibit listed below is being furnished with this current report on Form 8-K.

Exhibit

Number Description

99.1 Procore Technologies, Inc. 2022 Investor Day Deck, dated November 9, 2022
104 Cover Page Interactive Data File (embedded within the Inline XBRL document)
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, the registrant has duly caused this report to be signed
on its behalf by the undersigned thereunto duly authorized.

Procore Technologies, Inc.

Date: November 9, 2022 By: /s/ Benjamin C. Singer

Benjamin C. Singer
Chief Legal Officer and Corporate Secretary
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Exhibit 99.1

PROCORE

2022 Investor Day

New Orleans, LA | November 9, 2022

PROCORE
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Welcome

PROCORE

Agenda

Wednesday, November 9 | 9:00am - 1:00pm CST

9:00a-9:05a

9:05a-9:30a

9:30a-10:15a

10:15a - 10:25a

10:25a - 10:40a
10:40a - 11:00a

11:00a - 11:20a

11:20a - 11:40a

11:40a - 12:40p

Opening Remarks
Matthew Puljiz - VP, FP&A & Investor Relations
Vivian Wu - Senior Manager of Investor Relations

Procore’s Opportunity
Tooey Courtemanche - Founder, President, & CEQ

Business & Financial Evolution
Paul Lyandres - CFO

Our Next Evolution
Tooey Courtemanche - Founder, President, & CEQ

Break

Connected Platform
Wyatt Jenkins - SVP, Product

Deep Dive: Specialty Contractors
Will Lehrmann - VP, Product

Deep Dive: Owners
Geoff Lewis - VP, Product

Executive Q&A

Tooey Courtemanche - Founder, President, & CEO
Paul Lyandres - CFO

Howard Fu - SVP, Finance
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Disclaimer

Forward-Looking Statements

This presentation contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange
Act of 1934, as amended, about Procore Technologies, Inc. ("Procore”) and its industry that involve substantial risks and uncertainties. All statements in this presentation, other
than statements of historical fact, are forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. Forward-looking statements generally
relate to future events or future financial or operating performance, and may be identified by the use of words such as "anticipate,” "believe,” "contemplate,” “continue,” “could,”

“estimate,” “expect,” “intend,” “may,” “plan,” “potential,” “predict,” “project,” “should,” “target,” “will,” or “would,” or the negative of these words, or other similar terms or expressions
that concern Procoere’s expectations, strategy, plans, or intentions.

Procore has based the forward-looking statements contained in this presentation primarily on its current expectations and projections about future events and trends that Procore
believes may affect its business, financial condition, and operating results. The outcome of the events described in these forward-looking statements is subject to risks,
uncertainties, and other factors that could cause results to differ materially from Procore’s current expectations, including, but not limited to, our expectations regarding our
financial performance, including revenues, expenses, and margins, and our ability to achieve or maintain future profitability, economic, and industry trends (in particular, the rate of
adoption of construction management software and digitization of the construction industry, inflation, and challenging geopolitical conditions), our ability to attract new customers
and retain and increase sales to existing customers, the performance of our corporate investments, our ability to expand internationally, our estimated total addressable market,
and as set forth in Procore’s filings with the Securities and Exchange Commission, and further described in the section titled “Risk Factors” in our most recently filed Quarterly
Report on Form 10-Q. You should not place undue reliance on Procore’s forward-looking statements. Procore assumes no obligation to update any forward-looking statements to
reflect events or circumstances that exist or change after the date on which they were made, except as required by law.

MNon-GAAP Financial Measures

This presentation includes 'non-GAAP financial measures. These non-GAAP financial measures are not prepared in accordance with U.S. generally accepted accounting principles
("GAAP"), and may not be comparable to similarly-titled measures presented by other companies or to third-party expectations, nor should they be construed as an alternative to
other financial measures determined in accordance with GAAP. Refer to the Appendix for a recenciliation of those non-GAAP financial measures to the most directly comparable

GAAP measures.

The logos and trademarks in this presentation are the property of their respective owners and are used for reference purposes only.

PROCORE
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— INVESTOR DAY 2022

Procore’s Opportunity

Tooey Courtemanche | Founder, President, & CEO

PROCORE
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The Construction Industry Is Massive ...

$MT 13% 7% 2.5Tw $15T

global construction of global GDP of global workforce est. square footage of est. global construction
spend in 2020 in 2017 in 2017 new construction in the spen' 2030
next 40 years

' PROCORE
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... And Has Continued to Grow

Global Construction Spend (Indexed)

Great Financial Crisis

Dot-Com Bubble

Index: 1985 = 100 (8 months) (18 mo

250 -
7 Jun 1998 J Feb 2009 -
: ~$2178 i ~sags' o
L transportation ARRA BIll 5 =
225 A bill s .
200 :
175 H
150 H
125
100

1985 1996 1997 1988 1989 2000 2001 2002 2003 2004 2005 2008 2007 2008 2009 2010 2om 2012

—— Total Construction Spend

22, global constructior
Source: IHS Markit | National Bu

PROCORE
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Construction Is Not a Monolith

U.S. Construction Spend (Indexed)

Great Financial Crisis

Dot-Com Bubble
(18 months)

Index: 1983 = 100 (8 months)

Commercial
Infrastructure
Multi-Family / Mixed-Use Residential

COoVID-19
{2 months)

500 v
Jun 1998 " Feb 2009 ¢ P :
~$217B ¢ ~sags' 3
450 transportation ", ARRA y i Nov 2021: 3
el St = ~§12T | :
R % infrastructure bill  ; 2
400 4
Within Residential
High Beta: Single-family, remodels
Low Beta: Multi-family, mixed-use
350
300
250
200
150
100 =
1983 1984 1995 1996 1997 1998 18999 2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 201 2012 2013 2014 05 2016 207 2018 2019 2020 2021 2022

—— Total Construction Spend —— Residential

eptember 2022 was not

Note: U.S. construction spend data as of August 2022. As of September 30, 2022, U.S. construction spend data for
Amount invested in transpaortation infrastructure as part of the American Recovery and Reinvestment Act (ARRA). *Commercial
spend is def d as all non-Residential and n-Commercial construction spend (e.g., healthcare, education, transpaortation, power, wat

PROCORE
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—— Commercial?

—— Infrastructure?

Prior to 2002, U.S. construction spend data by sector only available on an annual basis.

is defined as commercial, office, lodging, amusement & recreation, and manufacturing. Infrastructure
r). Source: U.S. Census Bureau | National Bureau of Economic Research.
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GCs & SCs Manage Diverse Portfolios

U.S. General Contractor
Based in the Northeast

Multinational
Fortune 500 Retail Owner

Electrical Specialty Contractor
in Western Canada

Historic building renovation for a
hospital campus

300-unit luxury residential
high-rise in Southern CA

47-story commercial office building
in Miami, FL

Renovation and expansion of a fully
HHI

occupied retail center

Data center buildout for one of the
largest cloud providers in the world

PROCORE

@ Residential

Cutdoor university stadium with Ground-up construction of new
1,800 capacity seating {1y retail store location

Commercial office tower for new
headquarters

14k-ft* expansion of a private
regional airport

Industrial distribution warehouse
facility

New seven-acre green
residential development

-
oo
mmm'

Expansion of a regional office park
with addition of new buildings

Multi-level commercial
office tower

m Open-air remodel of an existing
G Er retail store location

Fé?‘ Expansion of a bulk shipping
~-_| terminal at a major BC port

@® Commercial @ Infrastructure
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End Demand > Industry Supply

U.S. Construction Spend vs. U.S. Construction Employment

Dot-Com Bubble Great Financial Crisis COVID-19
Index: 1993 = 100 (8 months) (18 months) (2 mont

400

300

" Supply gap widening, partially
attributed to technology
advancement

200

150

1993 1994 1995 1996 1997 1998 1999 2000 2001 2002 2003 2004 2005 2008 2007 2008 2000 2010 2011 2012 2013 2004 2015 2016 2017 2018 2019 2020 2021 2022

—— U.S. Construction Spend —— U.S. Construction Employment

., Note: US. construction spend and employment data as of August 31, 20 struction spend and employment data for
PROEBORE U5 centie fureas | U5 boreas of Labor Sttistcs | Naions Sress o
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Construction Is Highly Complex & Dynamic

Residential

e
Blealg
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PROCORE
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| Mobile [/ Decentralized Workforce I

| Complex Stakeholder Dynamics |

| Working Capital Constraints

| Slow Payment Speed

I High Insurance Costs

| Constant Change
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We Are Still in the Early Stages of Digitization

INDUSTRY DIGITIZATION INDEX
McKinsey&Company

DIGITIZATION SCALE
.

Finance and
msurance

Wholesale

Trade

Advanced
Manufacturing
Transponation

& Warehousing

I Construction

construction & infrastructure IT annual growth rate in " potential to add $1.6T of
budget as a % of revenue, less construction labor productivity global GDP annually from
than half of the total industry over the past two decades, less productivity gains
average of 3.67 thamhalf the cross-industry

! . ‘ average of 2
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Lack of Digitization Has Led to Inefficiencies

500B+ 35%

time construction
professionals spend on
non-optimal tasks

t of rework spent
globally in 2018,
52% of which was
caused by poor data &
miscommunication

20mo. 80 47%

of global CO2 emissiohs

generated by buildings and
construction in 20207

avg. budget overrun
for a typical large
non-residential constructions
project’

avg. delay beyond
original schedule
for a typicallarge
non-residential
construction project’

nment Programma e
nnected | Mcl
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Catalysts Driving Construction to Digitize

Widespread Mobile

~91 o/ of construction workers surveyed use a
Accessibility S

smartphone every day’

~3 75K unfilled U.S. construction jobs?

additional workers needed on top of normal
~650K pace of hiring in 2022 to meet demand?

@ Labor Shortage Necessitates
Increased Productivity

construction-related regulations, up
~11x 5

Increasing Regulatory &
Iﬂ from 463 in 1970 to 5,198 in 2017

Contractual Complexities

Datais

i . . 0, of all data goes unused in the
R Underutilized 96%

engineering & construction industry*

~213 of respondents believe that COVID-19
will accelerate industry transformation®

wi COVID Accelerates Our
3 Industry’s Digitization

* Based on Associated Builders an. s analysis of data from the U.S. Bureau of Labo

r Statistics' Job Openings and Labor Turnover Survey for July 2022. 3 Based on

Note: ' Based on JBKnowledge 2021 estimate
¢ struction executives. Source: JEBI

As: ed Bullders and Contractors 2022 mate. *Based on FMI 2018 estir ased on a May 2020 McKinsey survey of 100 C-level ¢ Knowledge 2021 Construction Techno
d Builders and Contractors and U.S. Bureau of Labor Statistics | M tegy in the Face of Disruption - A Way Forward for the North American Building ducts Industry (February 2019) | FMI: Big
tions for the Engineering and Construction Industry (2018) | McKinsey: al in Construction (June 2020}

PROCORE
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"

1
A

OUR MISSION + VISION
Improve the lives of in construction

Connect in construction on a global platform

PROCORE
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Business Model Designed for the Industry

@

VOLUME-BASED
SUBSCRIPTION PRICING

+  Subscription basis for a fixed fee with pricing based on:
+ Number and mix of products

+ Annual construction volume contracted on our
platform

+  Annual or multi-year terms

PROCORE

t+
UNLIMITED USER MODEL

+  No per-seat or per-user fee, so customers can invite all
project participants to our platform

+  Encourages rapid, widespread adoption of our products
and captures project information

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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The Construction Management Platform

Architects e General
& Engineers o Contractors

PROCORE CONSTRUCTION NETWORK

Material
Suppliers

Specialty
Contract

Project Workforce Financial
Execution Management Management

£ 2 g8 il

PARTNER ECOSYSTEM

Connected Workflows Through Integrations and Services

Preconstruction

CONSTRUCTION INTELLIGENCE

Decisions Based On Connected Data and Insights

THE PROCORE PLATFORM

Shared Data Across Unlimited Users & Apps Secure and Trusted Infrastructure Mobile and Web

PROCORE 16
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Change Orders lllustrate the Need for Connectivity

Make

Owner - Decision

¥ j

Draft Create Review Revise Release SC f
Goeneral Request for Request .+ Change Budget& —> toWorkon gﬁ:;l:s
Contractor Information for Quote " Order Schedule Change
\'-r Revise
Specialty Identify Prepare gzag::(f; SCBills
Contractor Issue Estimate GC
Start Work
vy

Architect / 4 S;Ti:t:t :'
Engineer New Design

PROCORE
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Connecting Everyone on a Single Platform

Prequalification

Preconstruction

NV
A EA H, Bid Management

2 Estimating
. Praject . : i §
; K Execution I} ProjectManagement (|} Design Coordination
Aschitocts "
&) (=) . B L
-
PROCORE CONSTRUCTION NETWORK .
3 Proconstruction letds ik i Workforce
: Eﬁ‘ = l|| £ Menagement %, Field Productivity
. .A. aﬁﬂ I L 4l —_—
: = r ?B’ﬁ ==+ Workforce Planning
 Theaugh Inegrs
‘. JFnanciat %/, ProjectFinancials 3 Procore Pay
. anagemen s (Coming in 2023)
. ., I = Invoice Management
"o, I" &) Accounting Integrations

Ky Analytics

PROCORE 18
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PROCORE

APP
MARKETPLACE

Open API

access for customers
and developers

400+

App Marketplace
integrations

95%

of customers use at
least one integration

0,
81%
of customers use at
least two integrations

PROCORE" .

Accounting

Drones

@ DroneDepioy

Facilities
Management

8]

AkitaBox

Field
Productivity

v

Legal &
Compliance

DOCUS\@”. 1

Procurement
& Materials

StructBE

Analytics BIM
] rever® revizte

PROCSORE App Marketplace

Climate Tech

Building
Transparency

CRM Devices

a MARTBERREL

Explore integrations for Procore

oo
Categories 3 et
Accounting
Progress Quality & Safety Scheduling

Documentation

q] a
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ProPlanner

Procare-bullt Sage 300 CRE
connector

Site Cameras

@Blue

Time Tracking

ARCORO

Document
Management

EGNY.TE

Estimating
& Takeoff

Field
Communications

g

T

workato

Portfolio
Management

UMT360

Tools &
Equipment
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Our Commitment to the Industry

Investing through advocacy, education, and technology

PROCORE.ORG

Prepare The Future Advocate For Provide Free Donate
Workforce Inclusion Construction Education Product + Services
of accredited construction WiC champions on-demand Continuing nonprofit builders,
undergraduate programs engaged to make Education courses have been educational institutions,
in the U.S. use Procore’ construction a global leader completed by construction and training centers have
in workforce equality professionals to date free access to Procore

Mote: All statistics as of September 30, 2022. 'In the U.S,, Procore is used in 70/72 (&

PRDEORE. for Construction Education [ACCE). Source: American Council for Construction Educa

of accredited construction management undergraduate programs, as recognized by the American Coune
CE).
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Why Construction Chooses Procore

Construction Focus

We're solely committed to this
industry and the success
of its people.

Agility
Plan, improve, and measure success -

while responding to opportunities and
challenges in real time.

Actionable Insights

Gain a better understanding of your
business with visibility across your
people, process and profits

PROCORE
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Easy Adoption

Our simple, mobile-enabled
experience will get your team
up and running fast.

Open Platform
- x Build with confidence and unlimited

users, where all your data, systems,
and partners are connected.

Best-in-Class Support
Including award-winning Professional
Services, Customer Success and
Unlimited Support.

21
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Delivering Powerful Customer Value

Improving the Lives of Everyone in Construction

75%

of customers surveyed agree Procore
helps reduce rework

7. 90% a8z

L 9 GEE ©f customers agree Procore improves
field-to-office communication

average increase in

YRR IY construction volume
w15 days

= managed per person

saved on the overall schedule of a
typical project on average

n Procore survey of 2,6 s conducted in 2022. Data includes responses from general contractors, specialty contractors, and owners of all sizes. Source: Procore 2022

The ROl of nstruction Te:

PROCORE

Copyright © 2022 www.secdatabase.com. All Rights Reserved
Please Consider the Environment Before Printing This Document

22


https://www.secdatabase.com

Top Rated
2022

Best-In-Class Across the Board

TrustRadius 2022 #1in Project 2022 Best Construction  Top 100 Software
Top Rated Award Management Management Companies of 2022
in 2021 Software
FROEORE Source: TrustRadius | JBKnowledge | G2 | The Software Report | Glassdoor.

Copyright © 2022 www.secdatabase.com. All Rights Reserved
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glassdoor
BEST PLAGES

n WORK

0

2022 Best Places to
Work
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Procore’s Evolution

Early Years Today

Single App
1 Stakeholder
1 Country

2016 and Prior
Focused on the
u.s.

—

2016 and Prior
Serving General
Contractors

2016
Launched Procore

2017

Expanded to Canada

2019
Expt | [omcestouaman_|
Expanded to UK Expanded to LATAM

Field Productivity

2019
2018 Announced Procore for
Announced Procore for owners
F i y Ci r
2018 2019
A i
Launched CUULES

Honest Buildings

2018
Launched Sage 100
Contractor integration

2019
Launched Invoice
Management

2020
Acquired Esticom

[

Procore Estimating

Platform
3 Stakeholders
2021
Expanded to ASEAN Global
& MENA
2021
Launched global ERP
Connector platform
2021
Launched Procore
Construction Network
2021 2022
Launched Expanded to

Central Europe

2021 ]

2022

App Marketplace and Australia 2020 Acquired Levelset Launched Bid

- 2018 2019 Acqm_red Avata M 1t 2.0
Pre-2016 2017 Launched Acquired . intel]genoe 2021
Offered Project Expanded to Design Coordination Construction Acquired LaborChart 2022
Management; multi-preduct offering 2020 Launched
Offered Sage 300 with Quality & Safety & 2018 2019 Launched Procore 2021 Workforce
CRE integration Project Financials Acquired BIManywhere Launched Procore BIM Analytics Acquired Indus.ai Management

4 & L L L &

2016 2017 2018 2019 2020 2021 2022

PROCORE

® Product & Tech

® Stakeholder

® Geography

Copyright © 2022 www.secdatabase.com. All Rights Reserved
Please Consider the Environment Before Printing This Document

24


https://www.secdatabase.com

— INVESTOR DAY 2022

Business & Financial Evolution

Paul Lyandres | CFO

PROCORE
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PROCORE

Product & Tech

Stakeholder

Customer Size

Geography

Business Evolution

Early Years

Single App

1 Stakeholder

Mid-Market

1 Country

Copyright © 2022 www.secdatabase.com. All Rights Reserved
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Comprehensive
Platform

3 Stakeholders

Enterprise
Mid-Market
SMB

Global

26
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Product & Technology Evolution

2021
Launched global ERP
Connector platform

2021
2019 Launched Procore
2018 Acquired Construction Network
L?unched . Honest Buildings
Field Productivity 2021
Launched
2019 I 2020 l
2018 & N e Procore Estimating
2016 Launched Sage 100 I';.‘aurr:::he::i-l Ir::.;mce Acquired .
Launched Procore Contractor integration i st 2021 2022
App Marketplace 2020 Acquired Levelset Launched Bid
2018 2019 Acqu!red Avata g 2.0
Pre-2016 2017 Launched o gcqulred - Intelligence e
Offered Project Expanded to Design Coordination st Acquired LaborChart 2022
Management; multi-product offering . 2020 Launched
Offered Sage 300 with Quality & Safety & 2018 2019 Launched Procore 2021 Workforce
CRE integration Project Financials Acquired BIManywhere Launched Procore BIM Analytics Acquired Indus.ai Management
L 4 L L & L & L
2016 2017 2018 2019 2020 2021 2022

® Product & Tech

PROCORE
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2022 Product & Technology Resource Allocation

Our Platform
Investments... s et o Hoth ool Mt

$500M+ @ @ @ @

Cumulative Non-GAAP R&D i i
expense since 2017 Praconstructinn E:::-.I:g;n M"::;:':::nt M: :::;:::nt
E’ \ A & I I I

8 PARTNER ECOSYSTEM

Connected Workflows Through Integrations and Services

I CONSTRUCTIONINTELLIGENCE
AchISItIOHS D On Connected D nd Insights

over five years

THE PROCORE PLATFORM

Shared Data Across Unlimited Users & Apps  Secure and Trusted Infrastructure  Mobile and Web

Mote: Al statistics as of September 30, 2022, Al financial figures are
non-GAAR, Non-GAAP are L as operating
excluding stock-ba ion expense and amortization
of acquired technology lntanglble assets. See the appendix at the end of
this presentation for a reconciliation of non-GAAP financial measures to
the most directly comparable GAAP financial measures.

PRDEE’ Note: Represents Product & Technology headcount allecation for 2022, inclusive of full-time employees, contractors, and leadership team. 28
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... Have Evolved Our ARR Mix

80%+ Growth YoY
in Invoice Management = 1 7 %
,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,, of ARR from
50%+ Growth YoY : Other

in Analytics

i 1%
30%+ Growth YoY , of ARR from
© Quality & Safety

Project
Management

Project
Financials

16%
of ARR from
Project Financials

s

30%+ Growth YoY

51%

of ARR from

Project Management :

30%+ Growth YoY

Mote: All statistics as of September 30, 2022. Growth rates reflect year-over-year growth for the quarter ending September 30, 2022. ARR breakdown by product excludes Levelset. See the

PRDEORE‘ appendix at the end of this presentation for definition of ARR.
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Customers Adopting More Products

Customers with 4+ Products Represent 44% of Total Customers, Driving 70% of ARR

o o
]
5§ s I s I
[ 44% of 70% of
¢ + I customers <« I ARR
@
> 3 3
B
g 2 2
e
o

1 1

% of Customers % of Annual Recurring Revenue (ARR)

PROCORE
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Higher ARR via Additional Products

Assuming No Additional Volume, No New Logos, No New Countries...

_ o I 12% of customers Potential to Increase

g = Total Annual Recurring

2 Revenue (ARR) by

=1

o 4

= +)

- SENR 50%+

@ 3

.§ 2 By Moving Customers

E from 1-5 Products to
1 6+ Products

% of Customers

PROCORE
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Stakeholder Evolution

1 Stakeholder 3 Stakeholders

2019

2018

Announced Procaore for

ﬁmnoynceipmcore for owners .
t y S
2018 2019
2016 and Prior Launched f‘cquiﬁt-'ds . .
Serving General Field Productivity Sokireh it
Contractors
............. —
........... e
. ' .
) »>
N :
— e .
"""" P 5 B 5 x :
4 @ L @ @ L 2
2016 2017 2018 2019 2020 2021 2022

PROCORE

® Product & Tech

® Stakeholder

Copyright © 2022 www.secdatabase.com. All Rights Reserved
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New Products Attract New Stakeholders

G000

General Contractors
Delivering projects on time
and on budget

Specialty Contractors

Getting labor, equipment, and materials in

the right place at the right time

Owners
Creating value across
a portfolio of investments

Top 5 Pain Points Addressed by Procore Products

_r_i Project Management (Pre-2016)
Z Project Financials (2017)

77 Quality & Safety (2017)

= Invoice Management (2079)

K Analytics (2020) *

FROEDRE * Accelerated by strategic M&A

I, Field Productivity (2018)

— . £
=== Workforce Planning (2022)

Estimating (2021) *

Project Management (Pre-2016)

-

%/, Project Financials (2017)

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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%/, Project Financials (2017)
K} Analytics (2020) *

1 Project Management (Pre-2016)

Ll

B, Bid Management 2.0 (2022)

77 Quality & Safety (2017)
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GTM Investments in Stakeholders ...

©
<

Ve

PROCORE

General Contractors

Specialty Contractors

Owners

Mote: Represents sales distribution headcount allocation for 2022.

100%
of Sales Team
Focused on
General Contractors

Copyright © 2022 www.secdatabase.com. All Rights Reserved
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~55%
of Sales Team
Focused on
General Contractors

A

~20%
of Sales Team
Focused on
Specialty Contractors

r,

~25%
of Sales Team
Focused on
Owners

34
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.. Have Evolved Our ARR Mix
3%

of ARR from
Other

22%
of ARR from
Owners

~40% Growth YoY

General o

Specialty Contractors 61 /o
1 4 % Contractors of ARR from
~40% Growth YoY

s of ARR from
{ Specialty Contractors

30%+ Growth YoY

General Contractors

Mote: All statistics as of September 30, 2022. Growth rates reflect year-over-year growth for the quarter ending September 30, 2022. ARR breakdown by stakeholder excludes Levelset. See the

PRDEDRE‘ appendix at the end of this presentation for definition of ARR.
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Connecting All Stakeholders in Construction

GENERAL CONTRACTORS

Balfour Beatty ~ @HAYDON

SKANSKA

DC [

WIELAND
1T Magen & Company fnc.

Hathaway
‘& Dinwiddic 7
ity

#SmDc  DYAN

EOOEm Suffolk

PROCORE

SPECIALTY CONTRACTORS

group

&~ My

& TDIndustries é U8, Evcvmsme

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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OWNERS

@ Boston r
Children’s
Haspital

FURDUE

Wonderful E UCSan Diego

' olxlrlolrlo

m———

eNGie é:é!
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GTM Investments Upmarket & Downmarket ...

Annual
Construction
" ’ ~30%
(j ﬁ Enterprlse of Sales Team
ﬂuE $100M+ Focused on
Early Days Enterprise
$100M @ L _ \ b,
; . : 100% i ~40%
cal] oL : of Sales Team A - of Sales Team
oaj| $20M - $100M - Focused on : Focused on
: Mid-Market : Mid-Market
$20M @ e s : \
~30%
[ SMB of Sales Team
[=nl $2.5M - $20M Focused on
SMB

FROEDRE Mote: "ACV” represents Annual Construction Volume. Represents sales distribution headcount allecation for 2022,
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... Have Evolved Our ARR Mix ...

0,
: 15%
+ Growth YoY |- of ARR from
:  SMB Customers

Enterprise

(ACV: $100M+)

30 % (ACV: $20-100M) 5 5 %

of ARRfrom =  35%+ Growth YoY

Mid-Market

35%+ Growth YoY of ARR from Enterprise
Mid-Market Customers
Customers
Mote: All statistics as of September 30, 2022. Growth rates reflact year-over-year growth for the quarter ending September 30, 2022. ARR breakdown by customer segment excludes Levelset. 38

PRDEORE “"ACV" represents Annual Construction Volume, See the appendix at the end of this presentation for definition of ARR.
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... And Expanded Large Customers

1,436 $100K+ ARR Customers 41 $1M+ ARR Customers

lalty// § General

Specialty General t
Contractors Contractors
-

Contractors .« Contractors

v

Growing 40%+ YoY Growing 70%+ YoY
Comprising ~10% of Total Customers Comprising <1% of Total Customers

Mote: All statistics as of September 30, 2022. Growth rates reflect year-over-year growth for the quarter ending September 30, 2022. Number of $100K+ and $1M+ ARR customers is based on
“organic” customer count, which excludes the customers acquired from Levelset and Esticom. Levelset and Esticomn customers will be included in our customer metrics when they are renewed onto
standard Procore annual contracts or upon integration of the sales process. Levelset has more than 3,000 customers as of September 30, 2022. See the appendix at the end of this presentation for

PRDEORE. definition of customer count and ARR.
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Geographic Evolution

1Coun Global

2021

Expanded to ASEAN
2019 & MENA
e _
Expanded to UK Expanded to LATAM

2016 and Prior p .
Focusedenthe | 0 | AnnouncedProcorefor { towpers 00 {0 —— -

u.s.

2022
Expanded to
r Central Europe
2017 : ! i beereeead | —— R
Expanded to Canada ! :
and Australia
)
- e S '
_______ e . - - i _ _
4 @ L @ @ @ L 2
2016 2017 2018 2019 2020 2021 2022

® Product & Tech ® Stakeholder ® Geography

PROCORE
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GTM Investments to Expand Internationally .

International Non-GAAP Sales & Marketing (S&M) Expense and Revenue (as % of Total)

44%+
Growth YoY in
2022YTD
on a constant
currency basis'

12%

2018 2019 2020
B ntiseM(as%of Total) [ IntIRevenue (as % of Total)

2022YTD

Note: All fin
expel

ncial figures are non-GAAP. Shows fiscal year international non-GAAP Sales & Marketing expense as a % of total non-GAAP Sales & Marketing expense, a
cludi based compensation expense and amortization of acquired technology intangible assets. See the appendix at the end of this presentation for 2
Growth ref r=year growth for 2022 year-to-date ending September 30, 2022. Constant currency international revenue growth is d by applying the ¢
rates in effect during that period.

PROCORE a

nd international revenue as a % of total revenue. Non-GAAP operating expenses are calculated as operating
onciliation of non-GAAP financial measures to the most directly comparable GAAP financial measures.
nt pariod average quarterly exchange rate to the prior peried results, rather than the ar axchange
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.Have Evolved Our ARR Mix

Europe

15%

International
ARR

40%+ Growth YoY
on a constant
currency basis’

Note: All statistics as of September 30, 2022. ARR breakdown by geography excludes Levelset. See the appendix at the end of this presentation for definition of ARR. 'Growth rate reflects
year-over-year growth for the quarter ending September 30, 2022. Constant currency international revenue growth is derived by applying the current period average quarterly exchange rate to the

PRDEORE priar period results, rather than the actual exchange rates in effect during that period.
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Significant Market Opportunity

Region u.s. Europe APAC Canada LATAM MENA
AP

008 2 e

’ o= AR T WIL Y Pc: ¥ - -_

Countriss £ StHHE#E ) J “) c= COS
i Y _— & A
w - — " '

Annual

Construction $1.4T+ $1IT+ $740B+ $180B+ $150B+ $150B+

Volume

“Triple TAM" X25

(GC + SC + Owner) (Majority of Spend Flows Through All Three Stakeholders)

laterat U.S.:~$3.6T+| [ International: ~$5.9T+ ]

* Excludes markets to which Procore is selling via inbound demand. Additionally, Procore has projects running on the platform in 150+ countries.
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Early Innings of Market Penetration

<1% of Logos and <6% of Annual Construction Volume (ACV) Captured in Primary Countries Served

Logo Capture Volume Capture

u.s.GC
Volume Capture:

<25%

Logo Capture Volume Capture

<2% <14% <1% <2%

[ U.S. TAM Volume: ~$3.6T+ ] [ International TAM Volume: ~$5.9T+ ]

Note: Penetration rates do not reflect any volume captured outside of primary countries served.

n by
the

44

Copyright © 2022 www.secdatabase.com. All Rights Reserved
Please Consider the Environment Before Printing This Document


https://www.secdatabase.com

New Logo vs. Expansion - Balanced Growth

2022 YTD Gross New ARR

~50%

Expansion

~50%

New Logo

PRDEORE MNote: All statistics as of September 30, 2022. Gross new ARR breakdown by new logo and expansion excludes Levelset. See the appendix at the end of this presentation for definition of ARR.
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We Can Land-And-Expand With GCs....

U.S. Enterprise General Contractor Based in the Midwest

~$3M ARR
55% CAGR SinceLand ssasox
expansion 9 total products

4 to 9 Productsin 4 Years

+$910K
Volume
expansion +
Added Analytics,
Prequalification &
Premier Support

+8$75K

Added Design
~$325K ARR +$450K L s
Initial land with Volume Caordination &
Project Management, expansion
Quality & Safety, T
Project Financials, ‘;,s‘lzoo"
and Invoice (=00
Management expansion
Year1 Year 2 Year 3 Year 4 Year 5 Year 6 Today

Annual Recurring Revenue (ARR)
PRDEORE Note: All statistics as of September 30, 2022. See the appendix at the end of this presentation for definition of ARR. 46
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... As Well As With Owners...

Global Provider of Large-Scale Data Center Campuses

+$540K

Volume expansion + Added
Design Coordination, Bid

Management, Training Center

200% cAGRSince Land
1 to 9 Products in 3 Years

+$820K
Volume expansion + Added
Analytics, Project Financials,
Invoice Management,
Accounting Integrations

+5240K
~$60K ARR Volume expansion +
Initial land with Added Quality & Safety

Project Management
1total product
Year 1 Year 2 Year 3 Year 4

Annual Recurring Revenue (ARR)

PRDEORE Note: All statistics as of September 30, 2022. See the appendix at the end of this presentation for definition of ARR.
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~$2M ARR

9 total products

Today
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... Which Improves Retention Rates

! NRR Headwind :

2018: 1
! Introduction of :
! "pooled” volume
! contracts

PROCORE

Strong expansion

Mote: All statistics as of September 30, 2022, See t

—e—Gross Retention —e—NetRetention

9 CovVID momentum ..o »
121% g% e R 116%
/| o 7 ok e
o8% 95% 94% 95% 95%
FY18 FY19 FY20 FY21 Q322

he appendix at the end of this presentation for definition of retention rates.
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Durable Revenue Model

lllustrative Annual Customer Contract:
+ Total Contract Value / ARR: $1M
+ 1-year annual contract

[} Q2 Q3 Q4 TOTAL

% of Volume Deployed 5% 10% 40% 45% 100%
Revenue Recognized $250K $250K $250K $250K $1M

lllustrative Multi-Year Customer Contract:
+ Total Contract Value / ARR: $3M [ $1M
+ 3-year pooled volume contract

YEAR1 YEAR 2 YEAR 3 TOTAL
% of Volume Deployed 20% 30% 50% 100%
Revenue Recognized 1M $1M $1M $3M
% of Volume Deployed 10% 20% 70% 100%
Revenue Recognized SM $1M $1M $3M
% of Volume Deployed 40% 20% 40% 100%
Revenue Recognized $1M $1IM $1M $3M

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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$715M

Total RPO as of Q3'22,
70% of which is short-term

38%

of ARR on
multi-year contracts

20 months

dollar-weighted average
contract length

: e a tract leng &
See the appendix at the end of this presentation for definition of RPO and ARR.
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cRPO More Accurate Than External Indicators

Index: Q120 = 100 Procore Revenue & cRPO vs. U.S. Construction Indicators (Indexed)
220
Short-Term
200 RPO
Correlation to
Revenue:
180 r?=0.99
160
Median U.S.
140 Construction
. Indicators
" Correlation to
120 S Reﬁenue:
—— 2= 0.60
"‘-.._‘/
—_—
100
80
Q120 Q220 Q320 Qa20 ar21 Q221 Q21 Q#21 Q122 Q22 Q322
—— Revenue —— AIAABI —— Dodge Momentum —— Dodge Starts —— ABC Backlog Indicator —— ABC Confidence Index

0

eptember 30, 202
e end of this prese

of Augus
American Inst

50

PROCORE
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Improving
Unit Economics

PROCORE

RO

International

~4X

LTV:CAC

Mote: We calculate the lifetime value of our customers and associated customer acquisition costs for a particular yvear by
mparing (i) Mon-GAAP gross margin for the year * (one divided by the churn rate) to GAAP direct sales and 51
marketing expense excluding overhead allocations divided by gross new Annual F ng Revenue for the year,
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Financial Trajectory

\_‘.‘ Growth impact Revenue growth trough Additional "catch up” investments ;
g Margin expansion . Investment “catch up” from COVID g Levelset integration /
s709
Revenue ($M)
Revenue
YoY
Growth
6pts
revenue growth
contribution from
Levelset acquisition
FY22 Guidance
D (High-End)
Includes margin
- headwind from
Non-GAAP %M' Sind
[ - acquisition
- Operating Loss (11%)
Non-GAAP i
- . atin
o Operating Margin (21%) Trendline: ~350 bps of operating

margin improvement per year

Note: 2022 estimates are based on the high end of company guidance range provided during the 03'22 earnings call on November 2, 2022 AI\ funancual figures are non- GAAP. Shows fiscal year non-GAAP operating loss and non-GAAP
operating loss as a % of revenue. Non-GAAP and operating margin are d as operating expen 1 expense and amortization of acquired technology intangible assets.
See the appendix at the end of this presentatuon fora reconcmanon of non-GAAP financial measures to the most directly comparable GAAP Imancual mea-sures

PROCORE
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Building Blocks of Value Creation

Customer Value Creation

International
Expansion

Specialty
Contractors

PROCORE
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— INVESTOR DAY 2022

Our Next Evolution

Tooey Courtemanche | Founder, President, & CEO

PROCORE
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Well-Positioned For the Next Evolution

Comprehensive MORE DATA Connected
Platform - % Platform
. <
3 Stakeholders GREATER VALUE Payments
e FOR CUSTOMERS y
A. ]
Enterprise i .
. Materials
Mid-Market -- . .
SMB S Financing
MORE PROJECTS MORE CUSTOMERS
Global P = Insurance
PROCORE
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Procore’s Unique Advantages

Payments

{Coming in 2023)

All-Inclusive, Integrated Platform
End-to-end platform capturing all information &
documentation required to pay & get paid

H

Problem Statement:

Invoicing & Compliance Solutions
Existing capabilities in invoicing & lien rights

Creating & managing invoices is management that compliment and surround
time-consuming and inefficient ° payment processes
t+
@ Compliance workflows to release payment iD La rge, Captive Audience
are highly complex - i=2  Large customer & collaborator base signaling
high demand for single payments system
e
@ Slow payment speed ! ,
1 Ly Future Monetization Opportunities
- E . Potential to serve and obtain value from Payors
i i (coming in 2023), Payees, Early Pay, etc.

PROCORE
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Procore’s Unique Advantages

Materials Financing

(Recently Launched) Large, Captive Audience

Huge audience of cash-strapped contractors
across our customer and collaborator base

Problem Statement:

Mismatch in payment timing creates
@ working capital constraints . & Data-Driven Underwriting
Proprietary data providing unprecedented insight
into the full “payment chain” of a project

Limited credit history & difficulty
accessing traditional sources of capital

Lack of capital leads to fewer bids and
constricts the specialty contractor's \ H Lien Rights Capabilities
ability to grow
xR ,@_ﬁ Expertise and automation of lien rights enables
\ e asset-secured financing
—

PROCORE >
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Insurance

(Future Opportunity)

Problem Statement:
Insurance processes are still highly
manual and time-consuming
Complex insurance landscape with
multiple coverage policies required

Insurance represents huge cost burden
@ to contractors given limited visibility of

insurance carriers

PROCORE

Procore’s Unique Advantages

& &, Distribution & Brand
= = Trusted brand and relationships with 14K+
customers and millions of users

Risk Intelligence Data
[ Industry data from software that is proprietary
L and valuable for risk evaluation

Bundling Opportunities
Unique opportunity to offer SaaS products
together with an insurance solution

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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Connected Platfprm Strategy

p g o

Architects o General Specialty Material
& Engineers T Contractors Contractors Suppliers

PROCORE CONSTRUCTION NETWORK

Project Workforce Financial
Execution Management Management

BA A g |l

PARTNER ECOSYSTEM

Connected Workflows Through Integrations and Services

Preconstruction

CONSTRUCTION INTELLIGENCE

Decisions Based On Connected Data and Insights

THE PROCORE PLATFORM

Shared Data Across Unlimited Users & Apps Secure and Trusted Infrastructure Mobile and Web

PROCORE
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— INVESTOR DAY 2022

Connected Platform

Wyatt Jenkins | SVP, Product

PROCORE
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PROCORE

Connected Plﬂf_prm Strategy

Z)(2)(8)(2)(e

PROCORE CONSTRUCTION NETWORK

. Project Workforce Financial
Preconstruction
Execution Management Management
Er Alln
SOOI

PARTNER ECOSYSTEM
CONSTRUCTION INTELLIGENCE
Decisions Based On Connected Data & Insights

THE PROCORE PLATFORM

Shared Data Across Unlimited Users & Apps  Secure & Trusted Infrastructure  Mobile & Web
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Every ProjectIs Increasingly Complex & Unique

Institutional

Industrial

&

Ert

Healthcare

L |

PROCORE

7 2

Architect —— Owner
Engineer
General
Contractor

|
@ >

Financier

Conc ___ Electri
Contractor

Supplier \ G G

Ci Ci

/

i

g Site Prep
Contractor

\U

Insurer

<O

Equipment
Supplier

=
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| Custom [ Prototype Business l

| Mobile [/ Decentralized Workforce |

| Complex Stakeholder Dynamics |

| Working Capital Constraints |

| Slow Payment Speed |

I High Insurance Costs l

| Constant Change |
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The Construction “Value Chain”

ja:a Construction Project in Procore
Urs)

] [}

~

PROCORE

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
Please Consider the Environment Before Printing This Document

,,,,,, o L R
= Models Photos e
@
Eh B il
Drawings Specifications Data
4
Prime Sub
Contract Contract
Bids Bids
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/ Bid / AN Bid / by Y \ 5
( ) \ e o ( . \ General o ( ké‘; e', ' @ \ Specialty
\ / \ / Contractor NooNER N > / Contractors
h__4 . h___4 ' -— Y
Bid Bid
Private Company Budget g Private Company Budget Bé Private Company Budget
\ 55 \/ E \/ i
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The Construction “Value Chain”

ja:a Construction Project in Procore
Urs)

W s

-
O Models Photos
Eh B ih
Drawings Specifications Data
>
Prime Sub
g Contract Contract
Bids Bids
/ /3 W v 2 \, b /\ 2 \/ L 2 L N
\ \. General } y / / \, Specialty
§ ) Owner ( Bid ( X
/

%/ Project Financials I} Project Management

K Analytics

Private Company Budget

\ LY -

H, Bid Management

=
o

o
o

\J

A /' Contractor
-—

Y

I%] Project Management %4 Project Financials

7Z Quality & Safety = Invoice Management
Private Company Budget

o

A
o

\/

O
\ ORI

T: Workforce

I, Field Productivity

> 1a
A}\'@ j/ Contractors

—

Planning = Estimating

%4 Project Financials

Private Company Budget

N

/

PROCORE
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Construction Flywheel

Everything we do powers the construction flywheel

2 &
‘ Join Project

Invite Collaborators

Bidding Network

uuuuuu

Invoicing

Design Coordination

PROCORE

66
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lllustrative Customer Story

Collaborator Conversion

John

GrOWing Your BUSiness as a Superintendent | ECO Concrete

Specialty Contractor

The journey of a collaborator going from
discovery to becoming a lifelong customer

PROCORE
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Day 1 -~ i
n Specialty Contractor
b ECO Concrete

Discovering the Procore Construction Network

ECO Concrete discovers the PROCORE S — — oo @ [EEEEEEY -
Procore Construction Network
(PCN)

Industrial Concrete @
Explores the PCN & claims the & Mooy

listing for their business )

@ 0135 5R-50 Sulte 203
Ciemon, FL 34T

414076546100

Sees other projects on the PCN Area ol Covarage
and opportunities for new work

You might also be interested in

- ECO Concrete
COMMERCIAL  RESIDENTIAL
Go g|g Industrial Concrete b 4 4 Q -
, CKS Masonry and Concrete
COMMERCIAL  RESIDENTIAL
hittpe: ffwww. procore. oom » etwork » industrial-coneret “ .
Industrial Concrete | Procore ¥quare Building Solutions
Industrial Concrete is a Specialty Contractor that serves the Clermont, FL area and specializes in Turks and T
Masonry. Popular trades in Clermont. Design & Engineering .. Mérida  Cancin Cuba EI'.I::.' f— L B

Browse Other Trades In Orlando, FL
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Day 1

Prequalifying Your Free Procore Account

ECO Concrete uses their Procore
account to complete their
business profile

Now they can manage projects,
respond to bids, and invite their
team to Procore

ECO Concrete also becomes

Procore Prequalified, helping them
stand out from other businesses

ECO Concrete
COMMERCIAL  RESIDENTIAL
4, Concrete

PROCORE

Procore
Prequalified
2022

PROGORE Home  Pr

Become Procore Prequalified
o Stand out from the rest by f

There Are No Active Bids Right Now

Bids is where you can easily respond to, manage,

and track your bids in once place. Once you're

invited to bid on projects, you can accass them

hare.

View Public Profile

Edit Company Info

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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Recent Projects
Vortex Business Conter 2827 Manor
27 W Forest Meadows St, Flagstaff, 2827 Manor Rd., Austin, TX 78722
1 OPENITEM 20PEN ITEMS
Recent Bids

Specialty Contractor
L ECO Concrete

Praqualify

View Al

+ Austin Convention Center Re...

3 T 1OPENITEM
* —

*

= Estimate for Free

Esticom ks now part of Procore. Take a closer
look with a fully functional free trial, no credit
card required. Start your free 14-day tial by
satting up your account.

Dismiss  UpgradeNow

Connected Companies
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Day 1 -~ i
n Specialty Contractor
B ECO Concrete

Unlocking the Power of Bid Board

ECO Concrete can respond to any
bid from other Procore users

PROCORE  Her BidBoard  Directony @ & ECOConcrete ‘!‘r
They can also add and manage Bid Board
A . . Invitations
any of their bids outside of Procore | "
Search @ = Filter 1-30f3 Page 1 v £ )
i s Project S g | BaDus +  Status . Actions
Package ¥ Date
. Wentura Convention Centar y T
| - BP0 birkronl - vertige Thu, Mar 31 a1 12:00 PM PST T o5
Import from SmartBid " 08 in 4 gays
Select the bids to impert into Procare ark PI_'_“:'._‘ Five-Star Construction FIL April'l 81 3:30 PM PST WILL BID o8
g Main Building Fioar 2
Vortax Busioess Cantat = Turar
ortex Businass Center ) .
Main Building Floor 3 500 E C - T_“‘”'_'“'__ . Man, April § at 4 AREMEST UNDECIDED =1
" Voriux Buskowss Centar = Turner X g - : i
BP-1Site Construction < "
Corantion Canter + b0 Ganeal SEonerne United Genstn 181 1:30 PM PST TN o8
Cancrete Package . N
Omai Hotal = A8 Star Congirustion
Terra Eella Health . ticH
Cancel m 12262 Citys 3 RS Bonmucton - To be datermined UNDECIDED o8

PROCORE
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Day 4 Specialty Contractor
® ECO Concrete

More Bids from the Network

Now, ECO Concrete is searchable on

PI‘OCOI‘e Wertigo Construction
HMA Medical Center

More companies are inviting the company
to bid on work

@ BID DUE: Sat, Apr 15, 2022 at 09:30 am

...--> Invited to Bid
Targeted bid from a company ECO has not o Vertigo Construction has invited you to bid on project HMA
worked with ~ Medical Center.

B
7 G Download Files

Let Vertigo Construction know if you intend

ECO Construction .
Concrete In\rite‘EEid to bid on this project:

© Prequalified @ Network Will Bid Will Not Bid

Bid Package Name
HMA Medical Center - Main Building Concrete

Instructions for Bidding
For help with submitting a bid, please visit Procore's bidding support page.

If you need ass ing the bidding please email Procore's

PROCORE
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Day 6

Test Driving Automated Takeoff

Procore contextually offers
ECO Concrete a chance to try
its new estimating tool

PROEORE Home  Project Bid Board

ECO Concrete is eligible for

five free Auto Take Off o
g N R # HMA Medical Center

estimating experiences .

Takeoffs = + <
ECO Concrete gives Auto Take = =
Off a try v - —

v im _

PROCORE’ © sezoan

C

Estimating, please wait...

Step 3 /16 Analyzing specifications.

Run in background

Caneel

3 FOUNDATION-DR-A-01 -Ground Lewel = Revl -

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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Specialty Contractor
b ECO Concrete

{

Auto-Estimating Checkpoin'

Heve i3 & b9t of all sutomated Stepd the Extima
acsoenglished fot o Foel oeto drilin any s
et You'll be navigated 10 related U1 for the

Sewrch a

Drawings.

Takeof?

Estimaty
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Day 6

The Upsell -In Just a Few Clicks

After trying Auto Take Off, ECO
Concrete is impressed

ECO Concrete buys Estimating

= Estimate for Free

Esticom is now part of Procore. Take a closer
look with a fully functional free trial, no eredit
card required. Start your free 14-day trial by

satting up your account.

Upgrade Now

Lo Procore Estimating

o Faster takeoff, more accurate estimating, and more

etitive bids,

Buy Procore Estimating
b,
Features.
« Bid Management
« Plan Markug
 Takeoff
+ Estimating
o Autocoent
« Plan Revisions

 Customer Facing Quotes

PROCORE
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Specialty Contractor
ECO Concrete
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Day 12

Winning a Major Bid with Procore

ECO Concrete accelerates their bidding process with
Procore

ECO Concrete wins a bid with HMA Medical Center

Procore contextually promotes Levelset’s financial services

ﬂil Buy Materials Online Payments Deposits

Customer Job Created Contract
Job Info. info Date et Cash Offer
(E:coscrule 05/24/2022 53,000,000 ‘Get Materials
° Preapproved Get Materials
$3,000,000
‘Get Materials
Get Materials

PROCORE

Specialty Contractor
ECO Concrete

Vertigo Construction
HMA Medical Center

@ YOUR BID HAS BEEN AWARDED

Awarded Bid for Concrete & Foundation on
HMA Medical Center

Submitted Bid  AWARDED BID Total $3,000,000.00

‘Would you like to receive materials
financing for $3M to help you get started?
Materials financing through Levelset, A Procore njj LE .\LE-L-M
company.

Apply Now

74
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Day 14

Connecting Drawings to Drive Work Forward

Work kicks off on the HMA Project

ECO Concrete uses Procore to
connect the project drawings to their
account

Everyone is now working off of the
latest version of the drawings

PROCORE ‘“Hme Fte oa ! y  Drawings

Source Drawing Update
Issue of construction (10/12/2023)

srawing No. Drawing Title

ADD3 LIFE SAFETY PLANS
AlOQ ARCHITECTURAL SITE PLAN
-]
All2 FIRST FLOOR - ANNOTATED PLAN

Source Drawings Update

Ready to publish
4 req

re

your attention

Review & Publish

2

i -..,
ECO %

18/12/2023

18/12/2023

10/12/2023

Specialty Contractor
ECO Concrete

@Connected Project
10/12/2023  Eng Revision
10/12/2023  Eng Revision
10/12/2023  Eng Revision

PROCORE
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Day 14 s N
=9 Specialty Contractor
* h - 2 " . . ECO Concrete

Offering Drawing Features Everyone Needs

ECO Concrete needs a more ( ou P N
robust markup tool < Drawings Create

Q& Search Drawings RFI B
Procore offers a Markup option e B o o o fa  Punch ftom '
that allows everyone on the team S = 3 observation o
to see changes quickly & easily Ty

, ?:fﬁ_p.m

Orsuings « Concnte

FOUNDATION-DR-A-101

Ground Level « Foundation

SK  RevE

w

Upsell

Drawings + Concrete
FIRST-FLOOR-201

First Floar » Annatated Plan

Published  [J5 SK Revd

PROCORE
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Day 60
L

Once the HMA build is complete,

it's time to get paid

ECO Concrete submits an invoice

With their Procore Pay account
already set up, they get paid

ASAP

PROCORE

PROEORE Home

=% Specialty Contractor
ECO 'W
b ® ECO Concrete

Three Months Later... Procore Pay Speeds Up the Process

Procore Wallet
Balance
$116,092.68

$278,537.82

Transactions

wPending

~1274/21

Top Hill Builders
a

° Hook Construction

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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e Bank of America Business Checking (...5427)

A +I2I0,846.03 Jem$192,331.58

Set =  Fiter =  Gmoup = Export v

,-5364,29518

1+88,052.92

4.+$07,402.40

Transfer Money ®
To Account *

< SE flogion {1850}
Dute:

woow 20 x
Amount

i o $116,002.60
13 busieresa days FREE
Instant 1% . $100.00

coce [N
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Day 60 R
. 3 " . . . @ Specialty Contractor
Targeting Specialty Contractors for Workforce Management

Data on ECO Concrete’s bid volume and activity

helps Procore

More smart recommendations - like Workforce
Management - can be made throughout the
experience

All of the recommendations are contextual — and
actually help the customer

O L —————

PROCORE
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Benefits To Our Customer Stakeholders

Owners General Contractors Specialty Contracters

MICHAEL TURNER | Oxford Properties Group JIMRUBEL | Summit NORMA GOMEZ | Do Concrete

Creating value across a portfolio Delivering projects on time and Getting labor, equipment, and materials
of investments. on budget. in the right place at the right time.

PROCORE 29
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— INVESTOR DAY 2022

Deep Dive: Specialty Contractors

Will Lehrmann | VP, Product

PROCORE
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Specialty Contractor Market

PROCORE

Specialty contractors are the “backbone” for the
industry (e.g., electrical, plumbing, concrete)

Specialty contractors make up the majority of the
companies and workforce in construction

Specialty contractors are responsible for labor,
equipment, materials, and project execution

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
Please Consider the Environment Before Printing This Document



https://www.secdatabase.com

Industry
Challenges

~650K

additional workers
needed on top of
normal pace of hiring in
2022 to meet demand’

Mote: 'Based on Associated Builders and Contractors 2022
estimate. Source: Associated Builders and Contractors and
U.S. Bureau of Labor Statistics.

PROCORE

Managing process &
systems change

Tighter timelines &
increased complexity

Decrease in

DIGITAL | productivity

TRANSFORMATION

'COMPLEXITY

LABOR
SHORTAGE

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
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SUPPLY
CHAIN

Leading to higher
material costs
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— TOP PRIORITIES FOR SPECIALTY CONTRACTORS

Predictability & Profitability from Day One

+ Project pursuit & winning work aem-

+ Streamline takeoff & estimating

+ Build accurate estimates : : L4
+ Free up time & win more bids : e WA oV

+ Forecast labor & material needs

+ Seamlessly transition to Project Execution

“Without Procore Estimating, it took much more time to
populate and create an estimate, up to 75% longer
depending on the size of the project.”

Allan Throneberry R =
VP Sales & Marketing, DMI Technologies

PROCORE
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— TOP PRIORITIES FOR SPECIALTY CONTRACTORS

Project Execution & Empowering the Field

+ Get the right information to the field

+

Ensure quality construction

+

Simplify daily reporting & jobsite tracking

+

Manage project change

+

Optimize labor productivity

“There is no roaming the jobsite in search of an answer;
you're carrying all the detailed project information
—formerly tens of thousands of sheets of paper—in the
palm of your hand. We want our specialized craft labor
to focus on production and quality and safety, and not
have questions about how the building comes
together.”

Justin Pritchett
Division Manager, Auburn Mechanical

PROCORE
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& Daily Log

PPuncieg
#averod

< September 2019 >
SUN MON TUE WED TMU PRI SAT

H

Friday, Sep 13 2019

Approved 27

Wiew Day
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— TOP PRIORITIES FOR SPECIALTY CONTRACTORS

Managing the Workforce & Labor Productivity

+ Jobsite safety
+ Labor scheduling & allocation | FrosoE
+ Tracking labor productivity & costs ¢ Bupe

+ Effective communication with the workforce em—

“With just the Timesheets Tool alone, I'm able to save 6
different project managers 6 hours a week. | assure you
that amount is well over the price | pay for Procore in
totality.”

Brandon Lopez
Chief Operations Officer, ABLe Communications

PROCORE
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— TOP PRIORITIES FOR SPECIALTY CONTRACTORS

Financial Oversight & Profitability

+ Gain financial visibility

+ Control project budgets

+ ldentify financial insights & risks
+ Ensure project profitability

+ Seamless financial data flow

“The data that we're getting now makes us so much
more dangerous, especially financially. With a rolling
forecast, we can make better decisions about billing
and cash flow, so we can go out and get more work at
the margins we need.”

Wes Simpson
CEO, Green Mechanical

PROCORE S0
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Specialty Contractors Are Imnbrtant
for Our Mission & Vision
! ) = >
¢

1
A

OUR MISSION + VISION
Improve the lives of in construction

Connect in construction on a global platform

PROCORE

eeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee
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Construction Flywheel

Procore is well-positioned to grow with Specialty Contractors

2 &
‘ Join Project

Invite Collaborators

Bidding Network

Y

e =
‘ Inveice B b g
Orawings E!I
~ == @
@
Invoicing Design Coordination
PROCORE -
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Built on a Single, Connected Platform

Architects General Specialty Material
& Engineers @ <_> Contractors PF S
PROCORE CONSTRUCTION NETWORK
Preconstruction Project Workforce Financial
Execution Management Management

PARTNER ECOSYSTEM
Connected Workflows Through Integrations and Services

CONSTRUCTION INTELLIGENCE

d On Connected Data and Insigh

THE PROCORE PLATFORM

Shared Data Across Unlimited Users & Apps  Secure and Trusted Infrastructure  Mobile and Web

PROCORE =2
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CASE STUDY

MONTEREY
MECHANICALS

IKDUSTRIAL CONSTRUCTION | METAL FABRICATION | HVAC

Oakland, CA
Specialty Contractor
Steel, Precast, and Mechanical

Wi

ey

Monterey Mechanical Leverages Construction Tech
to Attract and Retain Top Talent

CHALLENGE SOLUTION

Monterey Mechanical used a software solution to Procore offered a centralized platform that was
manage projects but it didn't offer mobile functionality accessible to all collaborators—from anywhere.

in the field. Plus, employees stored documents on their Having a leading solution that was user-friendly also
own devices which made collaboration difficult. helped the company attract and retain top talent.
RESULTS

2

With more efficient processes, All project information is consolidated
each employee saves one day a into one centralized platform.
week.

“We're a 77-year-old company, but we like to think we're on the leading edge of what's going on. When
people hear that we're using Procore and we're doing different things with construction technology, they
get excited about possibly coming to work for us.”

Ed Moore, Division Manager, Monterey Mechanical Co.

PROGORE "
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dIDCO

COMMERCIAL FLOORS

Athens, GA
Specialty Contractor
Commercial Flooring

DCO Commercial Floors Nearly Doubles Growth With
Construction Management Platform

CHALLENGE SOLUTION
DCO Commercial Floors was growing rapidly and Procore offered a single platform for all project
needed to streamline its tech stack in order to information. Plus, with an unlimited user license and
successfully scale the business. Plus, the team wanted powerful mobile capabilities, all collaborators could
a solution that offered robust mobile capabilities, communicate in real time from anywhere—saving
enabling seamless field-to-office communication. time and money. This also allowed them to easily
RESULTS scale as their team continued to grow.
=3 © 0
1.7x growth, from a $35M 1/2 the time to complete 3x increase in active users over a
company to a $60M company, critical tasks 6-month period, with 83% of
since implementing Procore active users on mobile

“Procore is so user friendly. Teams know that Procore is going to make their job a lot easier—they're
going to be able to communicate better and do more. That makes our field team want to adopt Procore.”

Jessica Harrison, Employee Development Manager, DCO Commercial Floors

PROGORE .
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ﬁ
CASE STUDY

HUMPHREY
& ASSOCIATES

Dallas, TX
Specialty Contractor

Mechanical, Electrical, Plumbing
Contractor

MEP Contractor Humphre¥ & Associates Discovers
Procore Is Not Just a Tool for General Contractors

Humphrey & Associates collaborated with project teams through their client’s Procore accounts. They liked the
convenience and easy-to-use tools that automate processes such as RFls and submittals, but as users within
client accounts and not owning Procore themselves, they had minimal access and visibility to Procore’s full value.
It was also imperative to Humphrey & Associates to own their project data so operational teams could recall it at
any time, even long after the project ended. Having first-hand knowledge of the value Procore provided as a
user, it was clear that purchasing their own account would grant them access to solutions they needed to run
their business on their terms.

RESULTS
.lll.
Saving 52 Days Data Ownership Collaborative Efficiency
Humphrey & Associates estimates By owning 100% of their project data Humphrey & Associates can increase
they save as much as a day per week they can better settle disputes, gain the productivity of their operations
for a project manager over a year due insights into project performance, team by having their own Procore
to having their own Procore account. improve efficiencies, and have greater account. PMs can go from managing

control over financial profitability. $3.5M a year to $5M.

“One way that | analyze the project manager's efficiency is based on the quantity of projects they can
manage simultaneously. Where a project manager once managed on average $3.5 million a year—with
Procore they can manage $5 million a year. That means we didn't have to bring another person onto the
payroll, or assign an assistant to help them out. They can do that by themselves because of the
efficiency of Procore.”

Jaeson Thornton, Vice President Dallas Electrical at Humphrey & Associates

PROGORE -

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
Please Consider the Environment Before Printing This Document


https://www.secdatabase.com

— INVESTOR DAY 2022

Deep Dive: Owners

Geoff Lewis | VP, Product

PROCORE
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Every Project Begins With An Owner

PROCORE

(::)
[
oo

Residential

E
glael

lalagl
i

Multi-Family

Commercial

jz.g--i
Institutional
aal 1

Industrial

Healthcare

T
/ L o]
Architect own er Financier
Engineer |
G I —
Co:::::ar - anatrel
@ ¢
Mechanical G ____ Electrical
1 Contractor Contractor Contractor
e ‘ 4

Material / / | \ \ Equipment
Supplier \ @ @ @ / Supplier

P i Finishii Site Prep
— Contractor Contract; Contract
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Top Challenges for Owners
@ Finishing projects on budget

@ Finishing projects on time

Ensuring projects are done with high
quality

Collecting information from other
parties (GCs, architects)

Managing these tasks at scale,
typically across many different regions

@ ® ©

95
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Owners have not
been well-served
by technology.

PROCORE
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Different Owners Have Different Needs

“One-0Off" Owners

+ Low need for software

+ Typically smaller in
size

+ Ad hoc projects

+ Represent small
portion of TAM

PROCORE

(’

ed for Construction Management Software

PROCORE

Owners Managing Large-Scale Construction Volumes

+ High need for robust, comprehensive software
+ Typically upmarket

+ Ranges from commercial real estate developers to corporations managing

large capex budgets to asset owners in the industrial, energy, and public
sectors

+ Represent massive TAM

Copyright © 2022 www.secdatabase.com. All Rights Reserved
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Procore Is Used by Owners of All Types

COMMERCIAL
REAL ESTATE

Brookfield ‘& GREYSTAR

Invesco

EI;SLAGRFEN i PARKWAY gRELATED

€ s7orsomt olxleiolrip (@) LaSalle

NRP BentaliGreenCak §f &WE:'STEIN

PROCORE

CORPORATIONS &
HEALTHCARE

WHOLE
FI?F_SEN[IJS Fm s
co ﬂF' MEDICAL CARE

aston
hildrens

Walmart m E,LIN[:].R'!

# Hospital JOHNS HOPKINS l'\ﬂ_\NTI_\GE'

INDUSTRIAL &
ENERGY

=

@F)‘:’zer @Tyson YVivA

Enargy

DUKE TN
@ LKLy, CORNING

BORREGO 5014

FLUENCE SygeQ NextGrid
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SECTOR

PURDUE  UCSanDiego
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Owners Enhance Network Effects ...

OWNER DECIDES TO OWNER MANDATES
BUY PROCORE PROCORE TO THE GC

PROCORE
OWNER
FLYWHEEL

GC USES PROCORE

PROCORE

99
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... Which Drive Key Advantages for Procore

PROCORE

oe Ig\:‘NER OWNER MANDATES
CIDESTO PROCORE TO THE GC
BUY PROCORE

GC USES
PROCORE

STICKY CONNECTED COMPETITIVE

PLATFORM ECOSYSTEM MOAT

nnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnnn
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CASE STUDY

Boston
Childrens
Hospital

Boston, MA
Owner
Healthcare

Boston Children’s Hospital Uses Procore to Reduce
Risk and Increase Success in Capital Project Delivery

CHALLENGE SOLUTION
BCH's ten year, $3B expansion plan was at risk due to Procore organized, digitized, and standardized every
manual processes, non-integrated project data, and facet of BCH's capital project delivery and integrated
disconnected Excel-based cost control and financial directly with Oracle ERP, and Hyperion Capital
reporting. Planning.
RESULTS
W) B
Real-time visibility into financial Construction data flows directly Key project documents — including

and budget changes connects the into key business systems without RFls, submissions, drawings, and

field and office. manual entry. photos — are available from

anywhere.

“The project’s data—including its financial data—are standardized and digitized. We can go into a project
in Procore to see exactly where the real-time spend is. Procore provides the right level of control to
satisfy our internal team and external risk management assessments. It reduces risk, keeps everyone on
the same page, and allows us to spend more time on higher-value activities.”

Albert Nover, Finance and Contract Manager, Boston Children’s Hospital

PROGORE o
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ENGIE North America Uses Procore as It Transforms
to a New Business Centered Around Renewables

CHALLENGE SOLUTION
ENGIE NA has gone through a business transformation Implemented Procore to standardize the way all
to become a renewable energy business and needed projects were run, including change orders, change
to improve their ability to produce high quality projects events, observations, documents, and leveraging
on time and within budget. Procore's open AP| to securely integrate with other
systems.
RESULTS
= T
Reduction in change orders due to Provided increased efficiencies Visibility into health of entire
better collaboration processes and through standardization. portfolio, to identify at-risk
common information. projects and resolve issues early.

CNGIC

“Having data and information at your fingertips has only shown how important it is
when you're collaborating from the same platform and everyone's looking at the
same information that enables it.”

California
Owner
Renewables EPC & Developer

Dulce Borjas, Chief Information and Digital Officer, ENGIE North America

| B
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= ==
CASE STUDY
>

Austin, TX
Owner
Retail

Whole Foods Speeds Up Renovation of Stores

During COVID-19

CHALLENGE

During the Pandemic, Whole Foods needed to
renovate and modernize its store experience across
all of its locations.

RESULTS

<

Whole Foods speeds up the

Procore’s mobile solutions enable
construction process with automated construction teams to work more
drawing versions and revisions. efficiently.

SOLUTION

Standardize on Procore for a consistent construction
experience, no matter what construction needs to be
done, by what contractors.

L

I

Custom reporting provides
leadership insight into
construction progress without
manual manipulation of the data.

What we've seen with Procore is the ability to pull custom reports very easily, automated,
which gives us multitudes of different looks at the data and what it tells us. For us it's a big

time-save and a big resource save as far as the energy it takes to do all the work you have to

do, and the automation is a big factor.

Tony Lesley, Sr. Principal Construction Program Manager, Whole Foods

PROCORE
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— PROCORE FOR OWNERS

Procore Enables Owners to Scale, Collaborate,
and Own Their Data in a Single Platform

+ Seamless collaboration in one platform

+ Data management across projects # fuseavis
+ Insights to improve decision making el

+ Technology built for scale
+ Easy implementation & use

74%1 45%1 65%1

of Owners say Owners' average of Owners say

Procore makes increase in capital Procore improves

their business projects/assets per their confidence in

more scalable person cash flow projections Coordination

PROCORE .

om general contractors, specialty 104
chnology

Copyright © 2022 www.secdatabase.com. All Rights Reserved
Please Consider the Environment Before Printing This Document


https://www.secdatabase.com

Copyright © 2022 www.secdatabase.com. All Rights Reserved
Please Consider the Environment Before Printing This Document


https://www.secdatabase.com

Thank You

PROCORE

Copyright © 2022 www.secdatabase.com. All Rights Reserved.
Please Consider the Environment Before Printing This Document


https://www.secdatabase.com

— INVESTOR DAY 2022

Appendix

Copyright © 2022 www.secdatabase.com. All Rights Reserved
Please Consider the Environment Before Printing This Document


https://www.secdatabase.com

References and Definitions

CUSTOMERS

We define the number of customers at the end of a particular period as the number of entities that have entered into one or more subscriptions with us that have
recurring charges for which the term has not ended, or that which we are negotiating a subscription renewal for. An entity with multiple subsidiaries, segments, or
divisions, is defined and counted as a single customer, even if there are multiple separate subscriptions. With respect to our customer count metrics, we define
"organic” to exclude the customers acquired from Levelset and Esticom, Inc. (“Esticom”). Levelset and Esticom customers will be included in our customer metrics
when they are renewed onto standard Procore annual contracts or upon integration of the sales process. Levelset has more than 3,000 customers as of September 30,
2022.

ANNUAL RECURRING REVENUE (ARR)
We define ARR as the annualized dollar value of the recurring component of our term subscriptions.

REMAINING PERFORMANCE OBLIGATIONS (RPO)
Remaining performance obligations represent the contracted transaction price that has not yet been recognized as revenue, which includes deferred revenue and
amounts under non-cancelable contracts that will be invoiced and recognized as revenue in future periods.

RETENTION RATES

To calculate our net retention rate at the end of a particular period, we first calculate the ARR from the cohort of active customers at the end of the period 12 menths
prior to the end of the period selected. We then calculate the value of ARR from the same cohort of customers at the end of the current period selected, giving effect
to expansion, contraction, or churn from this group of customers over the 12 months preceding the end of the period selected. We then divide (a) the total current
period ARR by (b) the total prior period ARR to calculate the net retention rate.

To calculate our gross retention rate at the end of a particular period, we first calculate the ARR from the cohort of active customers at the end of the period 12
months prior to the end of the period selected. We then calculate the value of ARR from any customers whose subscriptions terminated and were not renewed during
the 12 months preceding the end of the period selected, which we refer to as churn. We then divide (a) the total prior period ARR minus churn by (b) the total prior
period ARR to calculate gross retention rate.
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References and Definitions (Cont.)

TOTAL ADDRESSABLE MARKET (TAM) AND CAPTURE RATES

ACV and logo estimates by region are calculated by Procore based on data from the U.S. Census Bureau and international government statistics agencies, Oxford
Economics estimates, and D&B Hoovers data. ACV capture rates reflect construction volume run by customers on Procore products as of September 30, 2022, as a
percentage of the total estimated ACV in Procore's addressable markets. Logo capture rates reflect our customer count as of September 30, 2022, as a percentage of
the total estimated number of logos in Procore's addressable markets, where the number of customers is defined as the number of entities that have entered into one
or more subscriptions with us that have recurring charges for which the term has not ended as of September 30, 2022, or that which we are negotiating a subscription
renewal for. We exclude general contractors and specialty contractors with annual revenues of less than $2.5 million and owners with less than $2.5 million in annual
construction spend from our addressable market estimates given we do not actively market to those organizations. Our estimates are based on available data and are
limited to the following countries: Australia, Brazil, Canada, France, Germany, Indonesia, Ireland, Italy, South Korea, Malaysia, Mexico, New Zealand, Philippines, Saudi
Arabia, Singapore, Spain, Thailand, United Arab Emirates, United Kingdom. Please note that more countries are served than represented by our data.
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GAAP to Non-GAAP Reconciliation

(dlollars in thousands) FY18 FY19 FY20 FY21 Q122 Q222 Q322
Revenue $186,396 $289194 §400,291 $514,821 $159,516 §172,205 $186,429
Reconciliation of gross profit and gross margin to non-GAAP gross profit and non-GAAP gross margin:

GAAP gross profit $ 148,995 $ 236,028 $328628 % 416,509 $126,84 $135,470 $148,650
Stock-based compensation expense 567 1,095 1722 8,094 1,458 2,046 1835
Amartization of acquired technology intangible assets 187 1643 3315 7522 5,654 5,654 5627
Employer payroll tax on employee stock transactions [v] 7 T/ 457 3] 68 99
Acquisition-related expenses o 1] o 2 [} [+] [}
Restructuring related charges v} 0 127 0 [s] 0 [s]

Non-GAAP gross profit $149,749 $238,773 $ 333,790 $ 432,584 $133,377 $143,238 $156,211

GAAP gross margin 80% 82% B82% 81% 79% 79% 80%

Mon-GAAP gross margin 80% 83% 83% a84% 84% 83% 84%

R iliation of i to non-GAAP operating expenses:

GAAP sales and marketing snz723 $173,472 $189,032 $308,51 $93915 $103,283 $109,608
Stock-based compensation expense (2,781} (7,463) (13,385) 168,755) 10,296) (12,572) 15,483)
Amortization of acquired technology intangible assets (28) (728) 1,728) (3,600) 3,106) (3,108) 13,106)
Employer payroll tax on empleyee stock transactions 0 {71) (205) (2,325) (608} 317) (682)
Acquisition-related expenses 0 0 0 (488) (207) (208) (655)
Restructuring related charges 0 0 (1,824) 0 0 0 0

Non-GAAP sales and marketing $109,904 $165,210 $171,890 $233,343 $79,698 $ 87,080 589,682

GAAP sales and marketing as a percentage of revenue B80% B0% 47% &0% 59% 60% 59%

Non-GAAP sales and marketing as a percentage of revenue 59% 57% 43% a5% 50% 51% 48%

ctive year. Numbers may not foat due to rounding. 110
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GAAP to Non-GAAP Reconciliation (Cont.)

(dolars in thousands) FY18 FY19 FY20 FY21 a1'22 0222 Q3'22

GAAP research and development $ 55,950 $87,022 §124 6861 $237,290 $60,254 $63,822 £71,493
Stock-based compensation expense (2,380) 18,584) 12,930) (85,040} {13,008) 13144) (17,758)
Amortization of acquired technology intangible assets ] 0 721 (2,674) (202) (895) (877)
Employer payroll tax on employee stock transactions o 18) (28) (2,608) (,027) (523) (638)
Acquisition-related expenses 0 0 1] 11,348) (1101 1,080} 1,679)
Restructuring related charges 0 0 (1,681) o 0 Q ']

Non-GAAP research and development $53,570 $80,422 $109,241 $145,622 $ 44,216 $48170 $50,541

GAAP and asap ge of revenue 30% 30% 3% a46% 38% 3Ts 38%

Non-GAAP and asa of revenue 20% 28% 27% 28% 28% 28% 27%

GAAP general and administrative $ 35,365 $58,158 $73,465 $156,635 $43152 §40,667 $39,362

Stock-based compensation expense 11,751} (4,086) (15923) 165,272) 12,447) (6133) (9,701)

payroll tax on stock i V] (18) (272) {1,127} (545) (182) (304)
Acquisition-related expenses "] (1,218) (792) (7,442) (1,038) (1,081) 3
Restructuring related charges V] 0 (801) 0 0 1] 1]
Non-GAAP general and administrative $33,614 $52,826 $55,677 $82,794 $29122 $33,.271 $29,354
GAAP general and administrative as a percentage of revenue 19% 20% 18% 30% 27% 24% 21%
Non-GAAP general and administrative as a percentage of revenue 18% 18% 14% 16% 18% 19% 16%

Reconciliation of loss from operations and operating margin to non-GAAP loss from ! and non-GAAP ing margin:

GAAP loss from operations $(55,043) $(82,624) $(58,530) $ (285,927) $(71137) $(72,302) 51(71,813)
Stock-based compensation expense 7,480 19,238 43,980 227181 37,209 33,885 44777
Amortization of acquired technelogy intangible assets 215 23N 5,764 13,796 9,662 9,655 9,610
Empl payrell tax on employee stock i [+] 12 572 6515 2,261 1,080 1723
Acquisition-related expenses 1] 1,218 792 9,280 2,346 2,379 2,337
Restructuring related charges ] ] 4,433 0 0 [ [

Non-GAAP loss from operations $(47,339) $(59,685) $ (3,009) $ (29,175) $(19,659) $(25,283) $(13,3686)

‘GAAP operating margin (30%) (29%) (15%) 156%) (45%) (a2%) (39%)

Non-GAAP operating margin (25%) (21%) 1%) 6%) n2%) 5% 7%)

year. Numbers may not foot due to rounding.
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Free Cash Flow Bridge

(doliars in thousands) FY18 FY19 FY20 FY21 Qa2 Q222 Q322
Revenue $186,396 §289,194 $400,291 $514821 $159,516 $172,205 5186,429
Computation of free cash flow and free cash flow margin:

Net cash (used in) provided by operating activiti § (21,703) % (7,004) $21,853 $ 36,730 £10,284 $ (26,955) $ 6,587
Purchases of property and equipment (13,747 13,054) 17,202) (12,383) 17,525) 1,908) 14,237)
Capital den costs (8,091) 14,938) (11,764) (15,248) (7,632) (8,620) (8,531

Non-GAAP free cash flow $(42,935) $(34,994) $ 2,887 $9,099 $(4,873) $(37,483) 5(6,181)
Mon-GAAP free cash flow margin (23%) (12%) 1% 2% (3%) (22%) (3%)

PROEORE MNote: Fiscal year ends on December 31 of each res,
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Document and Entity

Information Nov. 09, 2022
Cover [Abstract]
Amendment Flag false
Entity Central Index Key 0001611052
Document Type 8-K
Document Period End Date Nov. 09, 2022
Entity Registrant Name Procore Technologies, Inc.
Entity Incorporation State Country Code DE
Entity File Number 001-40396
Entity Tax Identification Number 73-1636261
Entity Address, Address Line One 6309 Carpinteria Avenue
Entity Address, City or Town Carpinteria
Entity Address, State or Province CA
Entity Address, Postal Zip Code 93013
City Area Code (866)
Local Phone Number 477-6267
Written Communications false
Soliciting Material false
Pre Commencement Tender Offer false
Pre Commencement Issuer Tender Offer false
Security 12b Title Common stock, $0.0001 par value
Trading Symbol PCOR
Security Exchange Name NYSE
Entity Emerging Growth Company true
Entity Ex Transition Period true
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